} 


1 


} 
\ 
' 
t 


First Copy 



































Vol. 2. 


Copyright, 1926, Ky 
No. 115. Automotive Daily News Publishing Corporatica 


NEW YORK, TUESDAY, rr was: bat 9, 1926 


“Buszed fn: -class matter Aug. 27 


orn Y., under Act 


id" 2910 Cents, $12 Per Year- 








U. S. SHOWS HEELS 
TO ENTIRE WORLD 
IN MOTORIZATION 


Registration n Fi gures 
Indicate America’s 
Predominance 


Special from A. D, N. Washington Bureau 
ASHINGTON, Feb. 8. 
—Proof that the 

United States is the greatest 
motorized natién on earth is 


furnished in a complete list 
of world registrations, made 
public today by Irving H. 
Taylor, acting chief of the 
automotive division of the 
Department of Commerce. 


The total number of cars op- 
erated last year in six of the 
largest foreign countries in 
which motor vehicles are uscd, 
aggregate but 2,178,664, or about 

one-eighth of the total number 
used in the United Gensene=17,~ 
ss 317,357. 


: =: 
bra 


~~ lows: — 


United Kingdom, 660,734; Can- 


ada, 644,725; France 
Australia, 243,055; 
150, and Argentina, 165,000. 

The total number of motor 
vehicle units—passenger cars, 
buses, trucks and motorcycles—in 
the world increased from 22,700,- 
$44 on January 1, 1925, to 25,973,- 
928 on January 1 last, according to 
the latest figures. 

Passenger cars increased from 
18,578,750 to 20,799,151; trucks 
from 2,877,221, and motorcycles 
from 1,244,573 to 1,519,765. Com- 
parative figures on trucks are not 
available, 

All figures in the following table 
are based on government siatistics 
or other best available data ob- 
tainable by foreign representatives 
of the American government (mo- 
torcycle figures are not included 
in table) :— 

Motor vehicles (estimated 
Operation Jannary 1. 1926:— 

Countr; Pass, Cars. Busses 
Algeria 700 600 
Argentina .050 
Australia ‘ 243.055 ,653 
Austria ‘ 250 
Belgium 
Brazil 
Canada 
Ceyion 
Chile 
China gies 
Colombia 
Cuba 
Czecho-Slovukisz 
Denmark 
Dutch E 
Egypt 
Finland 
France 
Germany 
Greece 
Hawaii 
Hungary 
India 
Irish 
Italy 
Japan 
Mexico 
French Mor 
Netherlands 
New Zealand 
Norway 
Palestine 

« Peru . 
Philippine 
Poland 
Porto Rico 
Portugal 
Ramania 


number) in 


Trocks 
2,500 
2.000 
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5.962 
32 909 
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Switzerland 
, | a 
Turkey .. 3.3 
Un. of S. Af 64.45 
United King 660,73 
United States .17,317,% 
Uruguay ... 20, 
Venezucia ... 5, 
Yugoslavia 4,500 


Grand total... 26,799,151 181, 
Russia, motor vehicles of 
18,500. 
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Auburn Head Offers 
$25, 000 Safety Fund | 


Chicago, Feb. 8.—In a radio 
address from station WHT here 
during the National Automobile 
Show, E. L. Cord, president and 
general manager of the Auburn 
Artomobile Company, offered 
$25,000 in cash to the o'ty which 
would erect ai double-decked 
street corner to eliminate danger 
hazards at street intersections, 
the fund so started to be con- 
tributed to by automobile manu- 
facturers and business men. 
“Onder the present system,” ac- 
cording to Mr. Cord, “the traffic 
on one street is held at a stand- 
still while that of the other moves 
by. By elevating one street and 
lowering the other at intersec- 
tions, the capacity of both streets 
will_be doubled.” 


SAFETY CODES 
WILL BE TOPIC 


Many Governors Accept 
Invitation to Attend 
Hoover Meeting 


DN. Washin 
= ‘es > a Gov- 
ernors of twenty-three states al- 
ready have accepted the invita- 
tion of President Coolidge to 
send official delegations to the 
national conference on _ street 
and highway safety called “by 
Secretary of Commerce Hoover. 
o be held in Washington, March 

, 24 and 35. 


4 addition to ihe state delega- 
tions the conference will include 
Federal, state and city officials, 
automotive manufacturers, organ- 
ized motorists. representatives of 
the railroads and street railways, 
engineers, educators and ethers. 

Reports of eight special commit- 
tees appointed by Secretary Hoover 
will be submitted on various phases 
of the traffic problem. 

The Committee on Statistics will 
present a picture of the situation 
as it is today, bringing its 1924 
report up to date as of January 
1, 1926. It will state among other 
things that; while the rate of in- 
crease in street and highway acci- 
| dents has been declining during 
the past two or three years, there 
has been a steady increase in total 
fatalities result'nge from traffic ac- 
cidents, and that only six cities in 
the United States show any *im- 
| provement in the accident rate for 
two consecutive years, 

The Committee on Uniformity 
of Laws and- Regulations has pre- 
pared a model motor vehicle code 
cons'sting of a model registration 
and certificate of title act, a model 
icensing of drivers act, 
uct covering rules and regulations 
j|for the use of the highways. 

This code which has been pre- 
pared in co-operation with the 
on uniform state 
is intended for submission to 
legislatures of the various 
states with the hope that by adopt- 
the principles which are in- 
|}ccrporated in the acts some meas- 
ure of uniformity of laws, rules 
and regulations may be accom- 
plished throughout the country. 

The Committee on Enforcement 
has dealt with the problem of r‘gid 
enforcement of all existing and fu- 
ture motor vehicle laws. Incor- 
porated in its repoprt will be a 
schedule of minimum and maxi- 
mum penalties suggested for all 
types of traffic violations. 











| laws, 





and a model} 


‘Detroit January Output 


Special from A. D. N. Detroit Bareaa 
ETROIT, Feb. 8.—Indus- 
trial employment figures 
show an increase of approxi- 
mately 2,500 per week ‘for 
January. This reflects the 
strong activity in automobile 


production. Total number of 
cars and trucks produced here 
in January was 333,727, ac- 
cording to estimates | made 





Totals 333, 727 Units 


from shipping reports filed 


by various cencerns. 

Although this number is con- 
siderably below the spring and 
summer schedule, it is four per 
cent. greater than for the month 
of December and is a gain of more 
than 38 per cent. over January of 
last year. 

Factory records here show that 
automobile dealers are entering 
large orders for cars, due prob- 
ably to interest created at the New 
York, Detroit and Chicago auto- 
mobile shows. 





KENTUCKY HOUSE 0. K.’S 
: FIVE CENT GAS TAX 


Frankfort, Ky., Feb. 
cent gasoline tax bill, 
before the House o2 Representa- | 
tives of thé Kentucky General As-| 
sembly by Representative S. 
Holland, Webster County, has been | 
passed in the House by a vote of | 
71 to 23. 

The bill provides a 5-cent tax for | 
two years on all liquid fuels used| 
in internal combustion engines, 
kerosene fuel oil and crude oil 
being exempted. 4 

Pfovisions of the bill make the 
tax assessable ag&inst wholesale 
dealers or distributors; on all gaso- 
line sold for retail trade or dis- 
tribution for use. 


BATTERY MAKERS 
CHOOSE NEW YORK 


National Cheannisation| 
Has Full Sessions 
At Chicago Meet 





8.—The 5- 
introduced | 








Chicago, Feb. 8.—New York was} 


chosen as the next meeting place! 
| 
for the National Battery et 
} 


facturers’ Association during the 


windup of their meet here Friday, 


the date being fixed for June 


The one-day convention was 
night 


Palmer 


-20. 


brought to a close Friday 


with a banquet in the 


House, which was attended by the 





entire delegation. 
The delegates were the guests of | 
the Chicago members of the asso- 
ciation, who provided a variegated | 
form of entertainment. The after-} 
noon session of the convention was 
crowded full of business that 
jthe numerous papers read had 
over with little or no 
idiscussion. Sixteen orders of busi- 
ness were on the 
they were hustled 
with dispatch. 


FORD DEALERS GO WEST 
AFTER VISIT AT AT DETROIT | 


so 
to 
be passed 
i 


and | 
of the way) 


program 
out 


| 
r 


| 
: —§ 
Detroit, Feb. 8.—A special train | 
carrying 200 Ford dealers who have 
been visiting here, left Detroit sat- | 
urday for the Pacific Coast. 

While here the dealers 
their time inspecting the various 
Ford factories in Detroit and Dear- 
born. Thursday night they were 
guests of the Ford Motor Company 
at a banquet at Book-Cadillac Ho- 
tel, 


spent 








11924, 


| ters. 


Commerce 
There was an expansion of more! 


U.S. MOTORISTS 
PAY LARGE TAX 


‘Federal Tessier Gets 
$ 143,430,708 in 
Past Year 


Washington, Feb... 8.—American 


'motor-vehicle owners paid a total 


of $143,430,708 in taxes into the 
Federal Treasury! in 1925, the In- 
ternal Revenue Bureau revealed in 
a complete statement for the past 
year, showing a comparison with 
when the toial levy callected 
aggregated $159,201,755. 

Figures are based on the rate 
under the, old revenue law, being 
per cent, on trucks, 5 per cent. 

automobiles and motorcycles, 
and 214 per cent. on tires, parts 
and accessories. 

The government figures> show 
that the increase in the sale of 
automotive products was general 
throughout the country, according 
to the comparison by states for 
1924. 


DEATH TAKES E. G. FULLER, 
VETERAN DETROIT DEALER 


Special from A. D. N, Detrolit Bureau 

Detroit, Feb. 8.—After an illness 
of nearly four months, Edward G. 
Fuller, one of Detroit's oldest auto- 
mobile dealers, is dead. He is sur- 
vived by a widow and two daugh- 
Interment was made 
Northville, Mich. Mr. Fuller 
45 years old. 


GREAT BRITAIN’S OVERSEA 


on 


at 
was 


TRADE IMPROVED IN 1925) 


| Special from A, D. N. Washington Bureau | 


Washington, Feb. 8.—Although | 
1925 did not realize the hopes of 
the British in improvement of the 
oversea trade of the United King- 
dom, conditions in, 
a large number of industries im- 
proved during the year, the Euro- 
pean division of the Department of 
announces. 


than 200 per cent. in the value of 
raw rubber imports, from £8,276,- 
967 in 1924 to £28,184,482 in 1925, 
the quantity increase‘being 35 per 
cent. 


'MARMON CO. ANTICIPATES 
HIGH OUTPUT AND SALES 


Indianapolis, Feb. 8.—The Mar- 
mon Company anticipates that its 
1926 production and sales will run 
20 per cent, overethe year of 1925. 
Of their 1925 production 91.4 per 
cent. of the total care «produced 
were closed modeis. 


ZONING SYSTEM 
TO AFFECT PRICE 
ON HUDSON-ESSEX 


Announcement Expect- 
ed Shortly From, 
Company | 
ETROIT, Feb. 8.—It is 
understood here that 
revised prices will be an- 
nounced shortly on the Hud- 
son and Essex lines, in ac- 


cordance with the new zoning 
plan, which was announced 
exclusively in the Automotive 
Daily News last week. 

It is denied that any direct 
price increase is contemplated, 
but it is said that increased 
equipment included with the 
cars may make a higher listing 
in some instances, but the far- 
ther claim is advanced that the 
zoning method of merchandising 
will probably work a slight de- 





crease in actual prices as com- 
pared with the old method of 
delivering. Under the zning 
system the retail price of cars 
will be f. o. b. in the city where 
the vehicle is delivered. 

This zoning plan is one that has 
been suggested in the automotive 
industry from time to time, but 
apparently Hudson is the first or- 
ganization actually to make the 
experiment, and the outcome will 
be watched with a great deal of 
interest by the entire business 
world. It is expected that a defi- 
nite announcement, with the com- 
plete zone structure, will be made 
by the Hudson Company withia 
a short time. 


Reo Co. Will Build 
New Enamel Plant 


Lansing. Mich., Feb. 8&.—Con- 
struction of a new building to ex- 
pand the capacity of the enamel- 
ing division has been begun by the 
Reo Motor Car Company. It is 
planned to complete the new unit 
in sixty days The new structure 
is to be two stories high and 30 
by 337 feet. An attractive bit of 
lawn which has enhanced the local 





and exports of | 


plant is being used‘in the addition 
to plant. Conveyor ovens and other 
| equipment are to be installed soon, 


PEERLESS CONTINUES 
| ADVANCE IN SALES 


Feb. 8 The Peerless 
Corporation continued 
sales progress of 
1925 by increasing its-sales 285 
per cent. in January, 1926, over its 
record for January, 1925. This 
announcement was made today by 
Edward Ver Linden, president. 
Three new body styles have been 
brought out since the opening of 
the season. These were the two- 
door five-passenger sedan, the 
roadster and the sport phaeton. 
Production of the Six-80 coupe is 
scheduled to begin abo@t April 1. 
Deliveries are being rushed on 
the Six-80 two-door sedan and the 
roadster and the sport phaeton are 
to be placed in quantity production 
as soon as possible. These twe 
new styles were shown for the 
first time at the Chicago Automo< 


Cleveland, 
| Motor Car 
its remarkable 





bile Show. 
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INAUGURATES BIG 
SELLING CONTEST 


Franklin Launches 
25th Anniversary 
Campaign 


YRACUSE, Feb. 8.—In 
celebration of the com- 
pany'‘s record of a quarter of 
a century in the building and 
merchandising of air-cooled 
cars, the Franklin Automo- 
bile Company has inaugu- 
rated a big selling contest for 


its salesmen. 

The contest will last throughout 
the entire year of 1926, and will be 
known as Franklin's Twenty-fifth 
Anniversary Campaign. : 

Sales forces from coast to coast 
have been organized into one big 
army, comprised of five divisions 
graded according to the size and 
gales potential of the territories in 
which salesmen work. 

Each salesman enters the army 


as a rookie, promotion in rank is 
earned by sales performance. Lib- 
eral cash awards are to be given 
for reaching certain ranks. 


According to S. E. Ackerman, 
sales manager for the Franklin 
Automobile Company, it will be 
possible, under the terms of the 
contest as announced, for a sales- 
man to acquire in the form of 
bonuses and prizes a sum repre- 
senting a very comfortable in- 
come in addition to his regular 
compensation. 

Speaking of the outlook for 1926 
bus.iiess, Mr. Ackerman says, ‘‘We 
expect our twenty-fifth anniversary 
year to be the greatest from every 
standpoint that this company has 
ever enjoyed. The year just closed 
was the most prosperous in our 
history. Franklin saleseduring 1925 
show a greater percentage of in- 
erease over the previous year than 
any other in the fine car field. 














Hupmobile Exhibit at Chicago Show | 











Mfrs. Favored by 
New Tax Decision 


Special from A, D. N. Washington Bureau 
Washington, Feb. 8.—The Tax 
Appeals Board of the Treasury 
Department foday held that 
where machinery, used in the 
manufacturing business, is dis- 
carded as the result of changing 
business conditions and improve- 
ments, the taxpayer may deduct 


in such year the difference be- 
tween the depreciated value and 
the salvage price. 





There is every indication that our 
business during 1926 will continue 
to increase. 

“The success of the air-cooled 
motor in government airplane serv- 
ice has focussed the attention of the 
motoring public on  Franklin’s 
copper-radiation air-cooling system. 
The style and beauty of the Series 
11 Franklin is drawing large 
crowds to the Franklin booth at 
automobile shows throughout the 
country. Reports received from 
Franklin dealers indicate a high 
degree of enthusiasm over the out- 
look for the coming year.” 





FOUNDERS OF THE 


TO DEALERS 
Your protected Dunlop 
territory may still be 
open. Write ay. 


Buffalo, N. Y. 





AUTO SALES IN 
_ DETROIT HIGH 


First Seven Months of 
Fiscal Year Roll 
Up Huge Total 


Special from A. D. N. Detroit Bureau 

Detroit, Feb. 8.—Figures com- 
piled by Fred L. Woodworth, col- 
lector of internal revenue, shew 
that the automobile industry in 
Detroit* has broken all records in 
sales for the fitst seven months of 
the fiscal year of 1926. 

From July 1 until February 1, 
the first seven months of the fis- 
eal year of 1926, excise taxes col- 
lected aon automobile sales here 
total $51,745,837.15. The tax for 
the entire twelve months of 1925 
totaled $70,690,740.19. 

The excise taxes, which levy 3 
per cent. on the sales price of 
trucks and 5 per cent. on passen- 
ger cars, show an average gain of 
approximately $1,500,000 a month 
over the twelve months of 1925, 
despite the fact that the months 
from July to January afte rated the 





| 


' 


| 


| Washington, Feb. 8.—W. S. Far- 
j ish, newly elected president of the 
| 


j deliver a brief address and preside 
pes one of the sessions to be held by 
} 
| 
| 


DUNLOP TIRE & RUBBER CO, | 10", for sixteen years, 


dullest from a sales standpoint in| 
the automotive industry. The av-! 
erage monthly tax collected for the 
first seven months of the present 
fiscal year totals $7,932,262. 


FARISH TO PRESIDE AT 
OIL BOARD SESSION) 


American Petroleum Institute, will 





the Federal] Oil Conservation Board, | 
beginning Wednesday, Secretary of} 
Interior Work announced today. | 

In a letter to the secretary, Mr.| 
Farish said he appreciated the op-| 
; portunity, on behalf of the oil in-} 
dustry, to co-operate with the! 
board in its investigation into na- | 
tional petroleum conditions. 
|LOCKHART WINS 15 MILE | 
/ EVENT AT JUAREZ RACES 





Fl Paso, 
ords were 
bile race on the 


Feb. 
at 


Tex.. 
broken 


8.—No 
the 


} 
rec- 


automo- } 
Juarez track Sat- | 


urday. Lockhart won the mile in 
545-5 seconds. Leon Duray won 
the five-mile event in 5 minutes 
8 3-5 seconds. De Paolo came in 
second, with 5 minutes 24 4-5 sec-} 
onds. Duray took the ten miles 


in 10 minutes 45 1-5 sex 
hart took the 
,in 16 minutes 


onds. Lock- 
fifteen-mile evént 
10 5-5 seconds. 


PEEZNEW FACTORY BRANCH 
MANAGER OF PEERLESS CO. 


Cleveland, Feb. 8.—Lawrence G. 


| Peez, formerly member of the sales | 
'force of the factory branch of the 
! Peerless Motor Car Corporation, 
has been named factory’ branch | 
|manager to succeed J. W. Barber, ; 


|who recently resigned. 
iveteran of the Peerless 
has served 
‘as branch manager for 


! eight years. 


Barber, a} 
organiza- | 


the last | 


Plan Expansion of 
Ford Air Service 


Special from A, D. N. Detroit Bureau 

Detroit, Feb. ‘.—An air line 
connecting Detroit with Buffalo, 
Boston, New York and other East- 
ern cities being planned by 
Henry Ford, according to William 
B. Mayo, chief engineer of the 
Ford Motor Company, who ad- 
dressed the Conference of the En- 
gineering Profession” of Michigan 
at its banquet Friday night in 
Hotel Tuller. 

“It is planned,” said Mr. Mayo, 
“to have a direct line from Detroit 
to Boston, with lines connecting 
Albany, Springfield and New 
Haven. It is also planned to open 
a line from Detroit to Grand 
Rapids.”’ 

Service between Detroit and 
Buffalo will not be started until 
the city of Buffalo establishes an 
adequate municipal landing field. 

Mr. Mayo stated that a daily 
freight service had been main- 
tained between Detroit and Chi- 
cago for nearly a year, without 
@ serious mishap, 

Mr. Ford originally planned to 
conduct a freight service between 
Detroit and Chicago for six months 
and then start carrying passengers, 
but the latter service was delayed 
because single-motor planes were 
not satisfactory for this purpose. 
“As a result,’”’ said Mr. Mayo, “we 
are to replace the present planes 
with those equipped with three 
motors. This will give them a fly- 
ing radius of fifteen to twenty-five 
miles, even if two of the motors 
stop.” 

In Mr. Mayo’s opinion, within 
the next five years planes carry- 
ing heavy loads will fly across 
the continent without stopping. 
There is also the possibility of 
the development of giant dirigi- 
bles for use as landing fields, 
according to Mr. Mayo. 


is 


CANADA RUBBER — 
EXPORTS GROW 


Special from A, D. N. Washington Bureau 
ASHINGTON, Feb. 8. 
—The growing impor- 

tance of Canada in the export 
of rubber products is revealed 
in a statement issued today by 
E. G. Holt, chief of the rub- 
ber division of the Depart- 


ment of Commerce, showing 
an increase of 70 per cent. in 
the value of goods shipped to 
foreign countries in the last 
year, of which automobile 
casings increased 70 per cent. 
in number and inner tubes 72 


per cent. in number. 

The value of rubber products in 
1925 was $17,135,892, as against 
$10,069,206 in 1924. The value of 
tire exports increased 80 per cent., 
from $6,489,639 to $11,675,845. 

The total Canadian exports of 
pneumatic casings numbered 912,- 
265 in 1925, while United States 
exports of automobile casings num- 
bered 1,769,877. Canadian exports 
of inner tubes numbered 1,011,865, 
while United States exports num- 
bered 1,617,073 

The combined American exports 
| reached 2,681,942 casings and 2,- 
} 628,938 inner tubes in 1925, an in- 
{erease of 39 per cent. in casings 
land 44 per cent. in inner tubes over 

1924. 

“In order to compete in the Can- 
j;adian market, several American 
|companies and the British Dunlop 
established branch factories there,” 
Mr. Holt explained. “Canadian 
products receive the benefit of low- 
er tariff rates in many British col- 
onies than do American products 
and consequently American com- 
panies with Canadian factories ship 
to these British colonies from Can- 
ada. 





















SPRING 


Manufacturers, 
know that satisfied 


The 


Motor’ cars 


sales. 


115 West 63d St., 





FORM-FITTING 


SUPERIOR 


MAKE SATISFIED CAR OWNERS 


distributors 


greatest asset, for the satisfied owner comes 
back himself to buy other cars of the same 
make and recommends the car to his friends. 


Form-Fitting SUPERIOR Spring Covers are 
giving complete satisfaction wherever used 
because their use eliminates entirely all 
spring squeaks and noises and adds materi- 
ally to the ride-ability of the car. 


Form-Fitting feature of SUPERIOR 
Spring Covers is protected by patents regis- 
tered in the U. S. Patent Office, and cannot 
be duplicated in any other spring covers. 


SUPERIOR Spring Covers are made of one 
piece,- leather or Fabrikoid with’ no seams 
through which the grease can leak. 


equipped with SUPERIOR 


Spring Covers give to distributors and deal- 
ers a new talking point that will increase 


Spring Equipment Corp. 


COVERS 


and dealers 
car owners are their 


New York City 
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PACIFIC SHOW IS 
BEST IN HISTORY 


apartment on wheels, 
by an American tourist. 


OMETHING NEW IN APARTMENTS.—Below is pictured a motor- 
bus house which is attracting much attention on the Riviera. This 
which is complete in every detail, 


is owned 





Dealers Report Record 
Sales Volume; Attend- 
ance Heavy 


San Francisco, Feb. 8.—Tones 
and tunes were two of the outstand- 
ing features of the tenth annual 
Pacific Automobile Show, which 
came to a close at the Civ:c Audi- 
torium here yesterday. Visitors and 
alike voted the affair the 
greatest car carnival ever produced 
in the West. 





dealers 








, The show 
from everyangle. Attendance totals | 


soared to new 


was a record breaker | 


heights, and foun- 
tain pens waved gayly as dotted 
lines were autographed with un-! 
precented regularity. 

Leading automobile executives of | 
the Pacific Coast had headquarters 
here during show week. Newspaper 





men from the principal cities on the 
Pacific Coast gathered to get first 
hand news in the industry’s offer- 
ings. The San Francisco motor 
menagerie is the real National Auto 
Show for that great empire west 
of the Rocky Mountains. 

A week of rain did not dampen 
the dealers’ spirits and failed to keep 
visitors away. On the contrary, the 
much needed moisture was very 
welcome throughout the state and 
prospects of a good crop during the 
coming season loosened many a rural 
purse string. A large number of in- 
landers knocked off on account of; 
the rain and came into town to see! 
what is new under the hood. 

The local offering was highly 
colorful. Fourteen thousand Jap- 
anese lanterns which dotted the 
auditorium dome shed a soft bril- ney William Sargent, 


liancy over the mechanical assem- |G. W. a mong ng treas- 

. e;urer, an arry “incher 
lage, enhancing the tone value of | ’ y Fi er, Si 
blag 5 manager of the distributing firm, 


isti ini models 
aeaes Aetsatie ee. tol . made brief talks touching on the} 
were especially “dolled up” owing} R 
| Sales possibilities of the new Pon- 
to the fact that most factories are intel tietlinns care. 
including ‘‘extras’’ and little nice- | aiines 
ties as stock equipment. TO HANDLE STUTZ 

Trucks, buses and motor boats 
filled the auditorium’s basement. 
The jay ae pee here ped coon | OFegon distributors for the Cleve- 
than in former years and retatl/ jon Six line, have become Oregon 
sales easily topped previous fig- 
ures. 

On the second floor the usual 
array of accessories was dis- 
played. Many new devices made 
their appearance for the first time 
here, being for the most part lubri- | 
cation improvers and devices for ; pa 
the better delivery of fuel to; Indianapolis, Feb. 8 (U. T. P.5S.) 

!—-The recent sale of the 


cylinders. { : 
Three new automobile makes!°f H. C. Barber, in the 
Warnock Company, 


that were not in the line-up last ‘ aS 

year were seen in the 1926 session. | tOTs in Indianapolis for more than 

They were the Pontiac, Ajax ae leight years, places C. O. 

Diana. at the head of the newly 
The banner 











DISTRIBUTOR ENTERTAINS 


tochester, N. Y., Feb. CW... 2s 
P. S.).—Sargent-Baker, inc., Oak- 
land and Pontiac distributors, en- 
tertained dealers, Llesmen and 
employees at luncheon at 
Powers Hotel last Monday. Joseph 
A. Ellett, Buffalo branch manager, 
and George B. Pettengill, 
sales representative of the Oakland 
Motor Car Company, were guests. 
| These get-together luncheons are 
an annual event inaugurated by 
Sargent-Baker six years ago. ,Mr. | 


g 


| W. Rogers, president. 
ters here are now 
and remodeled. 


o 


being 


FORD DISTRIBUTOR 


period of 1925 will 
be bettered during the coming 
year if the auto show may be 
looked upon as a shadow of com-, 
ing events. 


—-- | 


Used Car Market in 
Kansas City Good 


{be known as the C. O. 
' Company. 
| — 
STUTZ MAN VISITS 

Memphis, Tenn., Feb. 8.—J. 
| Jamison, district manager 
‘Stutz Motor Car Company 
|!America, has been in the city 
iseveral days. He reports that a 
; Stutz dealership will likely be 
| established here shortly to handle 
ithe new eight-in-line product. 





of 


Feb. 8.—The used 
Kansas City 
tinues exceptionally strong for this ! 
season of the Two dealers 
report business 100 per cent. better 
with others de- 
claring sales are very satisfactory. 


Kansas City, 
oe mets & eee I FREY TO WEST INDIES 
Altoona, Pa., Feb. 
| Frey, president and 


| ager of Penn Motors, 


year. 
Inc., central 


than a year ago, 
| ler cars, 
the West Indies. He has not been 


Some are having slow sales. enjoying the best of health for the 


. The Butler Motor Company, 
Dodge 3rothers dealers, reports by his physician. 
sales as 100 per cent. better On| ge j auilied tet thin tthe ane 
used cars, with this condition pre- | "© © #ccompanied by his wite ane 
vailing for the last month. Irvin pe hie hora paar 1, Cuba 
Holzmark of the Holzmark Motor |‘ + Lee Cana ees 
Company, Willys-Overland dealers, | ‘eit way home will vis:t 
says the sales of his company also | Points in Florida. 
are 100 per cent. better on us 
cars than a year ago. Most of the STAR DEALERS MEET 
sales now, he says, are on the bet. | 
ter grade used cars. | 
Thomas E. Garvey, manager of | 
the Clester Motor Company, Ford! San Francisco, Feb. 
dealers, says sales on used cars are} lealers from all over the West met 
“mighty satisfactory.’ Frank B./| at the Hotel Whitcomb here, where 
Eastridge, sales manager of the:Durant headquarters were main- 
Smith-Overland Company, Willys-/tained during Pacific 
Knight dealers, reports used cars | Show week. 
as moving slowly but with someim-; Dealer meetings occupied 
provement. j mornjngs during the meet. 


trest was ordered 


several 


sales | 


{ distributors for the Stutz line, ac- | 
| cording to the announcement of J. j 
Headquar- | 
enlarged | 


Automobile 


= 


} 
| 
| 


jand 


the | 


| spurt 
| that the used car mar} 


istrict | 
district | ., 


president; | 


| 
| 


| 


} under the direction of J. H. Alfred, 


Portland, Ore., Feb. 8 (U. T. P. 8.) | 
;—The Union Motor Car Company, | 


| 


interests | 
Barber- ; 
Ford distribu- | 


Warnock |; 
organized | 
' company which in the future will} 
Warnock | 


R. | 
of the 


for | 


| 


8.—Lee E.} 
general man-' 


| Pennsylvania distributors of Chrys-! 
has departed on a trip to! 


past several weeks and a complete | 


and | 
and on| 


IN SAN FRANCISCO: 


; 
8.—Star 


| 
the 


| ket 





KENOSHA DEALERS TRY 
USED CAR SALES PLANS | 


Kenosha, Wis., Feb. 8.—With 


|the softening up of the weather, 


Kenosha used car dealers are pay- 
ing more attention to distribution 
unique sales plans for their 
car stocks. During the past 
the used car market 
and several dealers 


used 
week 


<et is 
rapidly that the trade- in deals 
of motor dealers are becoming le 
The dealer finds that the com peti- 
tion for sales in the used car mar- 
is keener at the present time 
than in the wees car market. 
NEW HOUSE ORGAN 

Portland, Ore., Feb. 8 (U. 
T. P. S.).—“Fol-O-Thru” is the name 
of the new house organ of the two 
Northwest branches of the Willys- 
Overland Pacific company, which are 


opening 


Northwest manager. 


| branches 


took a} 
report |} 


|| Moon Company 
Tells of of Changes 


St. Louis, Feb. +b. 8.— Ralph Mober- 
ly, recently appointed manager of 
the Lafayette and Grand Street 
| branch of the Moon Motor Car 


| Company, is announced as gales 
manager of the city sales division 
of the company, the position for-| 
merly held by C. G. Fritz, now gen- 
eral manager. 

William C. Fritz, formerly man- 
ager of the East St. Louis branch} 
of the company, is now manager 
of the Lafayette and Grand Street | 
branch, 

George C. Shelp, one of the most | 
widely known motor car men along | 
auto row here, retains his position 
as service manager of the city sales 
division, a capacity in which he has 
| been unusually successful. | 

Other changes in the city sales} 
division of the Moon Motor Car 
Company include the appointment | 
| by Ci G. Fritz, general manager, 
}of O. *% Smith as office manager 
in charge of credits and of Ed. | 
| O'Brien shop manager. The 
| following Moon and Diana 
and dealers in St. Louis 
}are now operated directly under 
the supervision of the general 
manager:— 

City sales division, 3114-16 
| Washington Ave.; Grand and La-| 
fayette branch, 1645 South Grand; 
5544 South Grand branch; Igou|} 
Motor Company, 2922 North 
Grand; George C. Porter Motor | 
Corporation, 901 Belleview Ave., 
Richmond Heights, Mo.; Dicks Mo- 
tor Company, 5841 Delmar Boule- 
| vard. 

In an interview 
| appointment as general manager, 
Mr. Critz said: ‘The outlook for | 
Moon and Diana business is excel- 
lent. The city sales division 
our St. Louis branches 
have booked right now 
ally large number of 





as 


just after his | 


and 


an unusu- 


and Diana, in fact spring orders at 
this particular time are far in ex- 
cess of what they were at this time 
last year. 

“The used car situ” 
our St. Louis branches 











for Economical Tra nsportation 
nC 











| ground, 
pointing 
| prospe rity, 


| showing 


;cylinder models, 


great, 


| S.).—-District 
| Spokane, 
jing 


and dealers 


orders for | 
early spring delivery on both Moon | 


Sees Big Business 
Ahead in in Canada 


Montreal, Feb. 8.—Florian Le- 
duc, Montreal manager of the 
Willys-Overland Company of Can- 
ada, in a statement to the Automo- 
tive Daily News, says:— 

“With a year of unprecedented 
prosperity for business in general 
throughout the country as a back- 
with every indication 
to a continuance of this 

dealers in Willys- Knight 
and Overland cars are expecting a 
record year for the company in 
1926. 

“At a general convention held in 
| Toronto and attended by all branch 
managers and many of our On- 

ario dealers, we made an advance 
of the line as it will be 
carried through this year. 

“Above $1,000 we are concen- 
trating our production on six- 
offering two sixes 
the Willys-Knight line, the 
|Great Six, which has been in pro- 





jin 


|} duction for the past year, and the 


new ‘70,’ on which our engineers 
have been working both here and 
abroad for the past two years. 
The enthusiasm over the ‘70’ is 
and we are getting many 
orders for this new model.” - 


CHEVROLET EXECUTIVES 
WILL VISIT COAST 


Ore., Feb. 8 (U. T. P. 
meetings of Chevro- 
and executives will be 
factory executives at 
Portland, Seattle, Oak- 
land and Los Angeles, beginning 
February 11 at Spokane and clos- 

at Los Angeles, February 25. 
R. H. Grant, vice-president and 
general manager of the Chevrolet 
Motor Company, will head ‘the 
Detroit party making the coast 
| tour. 


| 


Portland, 


let dealers 
held with 





is very favorable. In fact the out- 
look for the used car business is 
| encouraging and it looks like we 
are going to experience the best 
| used during the next 
have 


ear husineses 


7 +} Y han we 


perienced.” 











‘—Going Over in a Big Way!” 


DAYTON, 


January 27, 1926. 


OHIO 


“Just want you to know that the Improved 
Chevrolet is going over in a big way. Janu- 
ary business this car 200 per cent. increase 
over last January. Expect this year to be 
biggest in our experience.” 

THE S. W. S. CHEVROLET COMPANY. 


This is No. 4 of a series of telegraphic 


reports 


on the _ reception 


of 


the 


‘Improved Chevrolet by dealers and public. 


CHEVROLET MOTOR COMPANY, DETROIT, Micu. 


Division of General Motors Corporation 
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Mon treal Tire Dealers 
Prefer Several Makes 


etnies Feb. 8.—Give the people what they want, 
when they want it, and as often as they want it, is 
the slogan of C. T. Crosbie of this city, who-.deals in nothing 


but tires. 
Jop and Dominion. 

“Our trade is of long standing and 
purchasers come here to get the 
Dunlop-and Dominion,’ he says. 
“Oecasionally we have a call from 
our customers for the other 
of tires, but these we 
secure on short notice from 
branch offices of 
are located in Montreal, 
them from other dealers, 
trade among ourselves for 
stock as we may be temporarily 
need of. 

“I do not know that 
could do more business by 
.centrating on one line cxclusive- 
- ov" “There might 
be some advantages in nierchan- 

but 


very much open to question, 
tire business like any 
business—a dealer must 
what his customers want. 

“There might 
where a dealer 
as a Dominion tire dealer, 
Dunlop dealer, that 
would come from a distance to 
purchase from him, but I hardly 
think the tire business in Montreal 
could be made to pay on this basis. 
There many in the busi- 
ness and different 
of tires and 


the 


as 


a dealer 
con- 


says Crosbie. 


this is 

The 
other 
carry 


dising one line alone, 
is 
instances 


known 
a 


cited 
well 


he 
is so 


or 


are too 
too many 


on the market, 


line. My 
sales to one sort 
that you would 
ing, or getting in 
with some other 
what your customer 


objection to 


always be phon- 
firm who 
wished.” 


From a survey on the subject 
it would seem that tire dealers 
1 Monier.” range all the way 
nm ti “ stocking two sorts 
ones Dandiug Sis; 
J. Albert, man- 
‘ir trade demands 
rry at all their 
clas sasve to six makes of 
tires, and that it would be out of 
the question for them to handle 
one kind alone, as they would 
lose business right along. 
“Certainly 
ness which, 
lished, is yet 
to new trade, 
disadvantageous 


lil¥ 


in our class of busi- 
though firmly estab- 
continually catering 
it would be highly 
for us to adopt 
the single tire line, nor do I see 
any advantage to any dealer in 
making such an experiment,” Al- 
bert says. ‘‘My objection to such a 
policy would be that you would 
often fail have in stock what 
your customer might want; you 
would have .to keep him waiting 
while you sent out to get what he 
wanted, and he would soon go 
somewhere else where he had a 
large range to choose from.” 

On the other hand, W. D. 
Davidson, who carries’ three 
makes of tires — and who 
has a firmly established reg- 
ular trade, says that he can 
see some merit in the one-tire 
line, provided the dealer is 
backed up by the manufacturer 


ta 
Lo 


makes | 
can | 


these firms that 
or secure | 
we 
such | 
in | 
| if 
| constantly changing business in the} 


customers 


touch otherwise | 
had 


Crosbie handles only two makes of tires, the Dun- 


$$$ $—$_$$—__—_—_—_—_—_ —__—_—_=# 


with good advertising. To David: 
son the advantage would be that 
a dealer could keep down his 
stock to reasonable proportions 
and furthermore would have the 
unqualified assistance of both 
the manufacturer and jobber of 
that particular type of automo- 
bile tire. Likewise, his advertis- 
ing itself could be concentrated 
on the one make. 

“My objections to 
a dealer is doing a 


this are 
large and 
types of 
that the 
not meet 


|way of many different 
customers, he would find 
tire business would 
demands of his trade, and 
|sooner or later he would have to 
change to meet competition,” 
Davidson concludes. 

Cc. A. Meighen of Anderson & 
Meighen is of the opinion that the 
handling one line exclusively is 
a matter 
may be. 
and Goodrich,” 
find that our trade has become 
used to these makes. While 
handle these two it might be easily 
| conceived that a good, paying busi- 
ness might be built up on one line 
ito the exclusion of all others, and 
it quite possible that 


one 
the 


of 
of what a 
“We handle the 
says Meighen, 


Dunlop 


is as 
would be 
would not have to 
carry heavy stocks, could con- 
centrate in their advertising on 
the one line, and would be better 
supported by the manufacturer 
and. the jobber of that line. 
Should customers on _ occasion 
wish another make it is quite 
easy to supply them in an hour 
or so from the numerous branch 
houses in the city carrying all 
Sizes of other tires. From our 
viewpoint we can see no objec- 
tion to the one-line business pro- 
vided your trade is built up on 
this system.” 

The Dixon Motor Supply Com- 
dealers handle all makes of 
and always get what a cus- 
|tomer asks for if they happen not 
is have it in stock, but admit that 
jthey would prefer to keep to the 
|two- line business. They have rec- 
ommended for years that the job- 
bers, survey of the field, 
stock with one sort of 
tire in one section of the city and 
another type in another part of 
the same city, after a canvass of 
what suits the trade jin these sev- 
sections. However, Dixon ad- 
imits that there little likelihood 
of this coming to pass for the 
present, the business being in gen- 
eral on a too competitive basis 
to admit of a trial. 


“The 
that a firm 


advantages 


| 
| 
| 
j 
} 


|; pany 
| tires, 


after a 
the dealer 


eral 


is 


ENTERS WHOLESALE FIELD 

Austin, Tex., Feb. 8.—The Nitschke | 
Tire Company, local dealer in Fed- 
eral tires and auto accessories, 


its retail business. 
stock will 
im- 
tire | 


continuing also 
In future the accessory 
be limited to tire accessories 
mediately necessary to the 
trade. 











—— _—— —-—_—_—— 


that | 


dealer’s trade | 
“and | 


we! 


much} 
| business could be done in this way. | 
types | 
too | 
many owners of cars using different | 
kinds of tires to specialize on one | 
restricting | 
of tire would be | 


has} 
decided to enter the wholesale field, | 


_— = 





EW 


Auto Show. 


gasoline. 





PAK-AGE-KAR ON THE JOB. 

light truck field attracted much attention at the annual Truck 
Show held in the Sherman Hotel in conjunction with the Chicago 
The machine is designed for door-to-door delivery and 
is equipped with a two-cylinder motor which has a maximum speed 
of twenty miles an hour and averages forty miles to a gallon of. 


This innovation in the 
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'|| Other Rubber Co.’s 
To Cut Tite Prices 


Akron, Feb. 8.—Seiberling, 
General, Goodyear, Goodrich, 
Miller and other companies an- 
nounce that they will meet the 
tire price revisions which were 
announced within the past few 
days. Practically all companies 
are now meeting the Firestone 
and United States cut. It is ex- 





' 
| 
|| pected that tire prices will be 
! 


stabilized within the next six 
months, with dealers guaranteed 
protection on all purchases. 











GOODYEAR DISCONTINUES 
MAKING THREE TIRE SIZES 


Akron, O., Feb. 8.—Goodyear 
Tire and Rubber Company believe 
that a few sizes of automobile tires 
and tubes are rapidly becoming ob- 


quantities in 1926 that it becomes 
advigable to discontinue their man- 

The following tire sizes, 
36x4% and 37x5, 
going 


ufacture. 
35x4 le 


ones which out 


are rapidly 
of service 
limited stocks of 


but 


Goodyear has 
sizes at present, 
after 


these due 


the small demand, 


| 15, 1926, 
| them. 

| If present 
| ficient to fill all 
for these sizes, now 
been given, additional 
tubes will be produced for the 
dealers’ anticipated needs, but on 
February molds will 





not suf- 
orders received 
that notice has 
tires and 


stocks are 


15 


eliminated from the Goodyear line. 
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A major part of the satisfaction in operating an 
automobile hinges on the motor’s performance. 
Red Seal Continental Motors mean dependable 
power, economical performance, user satisfaction. 





fontinental Motors forporation 
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Offices: Desroit, Mich., U. S. A.” 


Factories: Detroit and Muskegon 
The Largest Exclusive Motor Manufacturer in the World 
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solete and will be sold in such small |chant had reordered. 


| 
are the} 


to 
' 
February |} 


will produce no more of | 





be 
scrapped and these three tire sizes | 
' Cutter, Cleveland: 
| Chicago; D. 
| apolis; 
jand R. D. Hall, 


Firestone Salesmen 


‘of the Firestone 


RUBBER CONCERNS 
HAVE MEETINGS: 


‘Dunlop Credit Manag- 


ers Discuss Matters 
At Buffalo 


UFFALO, N. Y.. Feb. 8.— 
Credits, collections, office 
routine, organization, alignment 
and management were discussed 
at the business session of the 
Dunlop Credit Managers,» heid 
here recently. 
President E. B. Germain address- 
ed the conference and pointed out 
the importance of the credit man’s 


| job in the making of sounder deal- 


er relations. Germain said _ that 
goods were not sold until the money 
had been collected and the mer- 
He felt that 
the credit man’s job was one of the 
big factors in successful merchan- 
dising. 

W. H. Michael, assistant to the 
general sales manager, directed 
the conference. Other Dunlop 
officials who spoke were E. A. 
Stephens and J. H. Dunlop, as- 
sistants to the general sales man- 
ager, and John Kohl of the tire 
adjustment department. 

R. D. Hall. credit manager of 
the Dallas division, spoke on 
“Psychology und Mental Attitude 
as Applied to the Management of 
Credit.” 

Credit managers 
P. J. O’Brien of 
Driscoll and H. A. 
York; A. B. Conaway. 
A. C. Guenon, Buffalo; George H. 
L. H. Hartford, 
R. Woodcock, Minne- 
Kryder, Kansas City, 
Dallas. 


attending were 
Boston, F. X. 
Cornell, New 
Philadelphia; 


a 


Of Carolinas Confer 


Charlotte, N. C., 


ness 


Feb. 8.—Busi- 


conditions in North 


jand South Carolina concerning the 


tire manufacturers are good, de- 
clared L. LL. MHeidacher, man- 
ager. of the Charlotte branch 
Tire and Rubber 
address at a con- 
The re- 


Company, in an 
ference of salesmen here. 
ports received hy him 
the Carolina ritory 
ing,” he said, and he 
the distribution of 
is being maintained at a high level. 

The reduction in prices of tires 
was discussed at length by the 
conferees, whose views generally 
were that the lower prices will 
stimulate’ buying. 


are 


added that 


te 


Carolina ! 


from over} 
*““*pleas- | 


Firestone tires’ 


RUBBER EXPORTS » 
STILL RESTRICTED 
IN SPITE OF ACT 


Special from A. D, N. Washington Bureau 
ASHINGTON, Feb. 8. 
—Exports of rubber 
from the British colonies. will 
be» materially restricted, in 
ispite of the announcement 
‘that after February 1 all re- 
'strictions would be removed. 
of the 
of Foreign Commerce of 
the Department of Commerce, 
formed the Automotive Daily 
; to that effect. 
The restriction is expe 





Dr. Julius Klein, director 
Bureau 
in- 


News 


here 
tion on sev- 
turers which 
price reduc- 


ected 


4 


to have a serious reae 
eral large tiré manufa: 
have just announced 
j tions, presumably the strength 
;of reports from London that all 
‘restrictions have been removed. 


The 100 per cent. 


on 


! 
| which now 
becomes exportable at the nom- 
| inal rate of export duty is said 
| to be applied to a “standard” 
| production arbitrarily assessed 
-by officials administerine the 
| restrictive laws. Dr. Klein ex- 
| plained there is no attempt to 
| make this standard exactly equal 
the actual producing capacity of 
the It is now taken 
; aS approximately 335,000 tons 
per year, while it is generally 
conceded that the colonies’_plan- 
tations could produce at least 
385,000 tons if entirely onmham- 
pered., 
On the basis of 
restriction after 
‘still amount to 
witholding 


colonies, 


} 


these figures the 
February 1 will 
per nt.,. or to 
12,500 tons of 
rubber during the next three 
months, said Dr. Klein. With the 
| world’s stocks of rubber so de- 
| pleted, such a continued degree of 
restriction is regarded by the trade 
as a serious price factor which 
could have-been eliminated. by a 
greater relaxation of the scheme, 
if those in charge of its adminis- | 
tration are sincere in their state~ 
ments that the present price level 
was not contemplated when the 
legislation was devised. 

Members of the American rub- 
ber industry regard the depart- 
ment’s figures of standard and 
potential production as conserva- 
tive, judging from testimony of- 
fered to the House Committee on 
Interstate and Foreign Com- 
merce. The opinion of witnesses 
from the industry scemed to be 
that potential production was 
from 20 per cent. to 30 per cent. 
greater than the standard which 
has been assessed. 

The standard production figures 
used by the restriction officials are 
those of 1920, in which m‘nor ad- 
justments have been made from 
time to time. If the restriction con- 
tinues to operate without modifi- 
cation and the market price of rub- 
ijber does not fall below 36 cents 
| per pound, the exportable percent- 
| age will become 11 per cent. on 
May 1 and 12 per cent. on August 
1, at which time, but not before, 
it could be said that the restrictive 
laws had completely given way to 
those of supply and demand. 


GUAYULE PROFITABLE 7 
FOR INTERCONTINENTAL 


13 
some 


ce 








New York, Feb. 8.—George C. 
iCarnahan, president of Interna- 
l tional Rubber Company, left Thurs- 
| day for the company’s properites in 
i California. He will inspect the 
| planting of 200 acres with the rub- 
| Dar-dearing gualule shrub from 
seed beds prepared last year. This 
is the first planting on a commer- 
cial seale ever made in this copn- 
try. Intercontinental produced and 
isold at a profit over 8,000,000 
pounds of rubber last year from 
wild gualyle in Mexico. 

| ‘The various steps of reorganiza- 
tion of Intercontinental hare been 
, completed and the stockholders of 
Intercontinental of New Jersey are 
, exchanging their shares for shares 
of intercontinental of Delaware. In 
‘connection with the. exchange a 
cash distribution is being made, 
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GNITION. MODEL shown in picture below is used in the Y. M. C. A. 
automobile school at Cleveland, O., to teach the principles of 
The model was on exhibition at thé recent Cleveland Auto- 


ignition. 


mobile Show. The model was made and assembled in the Y. M. C. A. 


machine shop school. 
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BRITAIN TAKING 


Demand “Growing for| 
This Equpment, Is 
Report » 


— 


.P. 8.):— 


Londgn, Feb. 8 (U. T. 
A notable development in the Brit- 
ish motor world during recent 
months is the use of bumpers. Ex- 
-perts Consider that some time with- 
in the next year or two this equip- 
ment will be made standard on 
both home produced cars and con- 
tinental makes. 

In the meantime a growing sec- 
tion of the 500,000 or so owners gf 
bumperless cars here is consider- 
ing the purchase of this accessory. 
As congestion grows in 
its need is becoming more and 
more felt.. For this reason 


for American bumper manufac- 
turers to introduce their lines into 
Great Britain and the continen: 
generally. 

It will have to be borne in mind 
that at least half of the cars ope- 
rating on this side of the Atlantic 
are of smaller track than is the} 
case in the United States. Conse- 
quently, makers desirous of enter- 
ing this market will have to pro- 
duce a smaller type of bumper. 
Of course this revision would not 
be necessary in the case of tele- 
scopic bumpers, provided that 
when shortened, a grotesque ef- 
fect is not created. 

The reason why bumpers have 
not taken on hitherto over here is 
because owners have felt that by 
fitting them they were advertis- 
ing inexpertness in driving. It was 
also felt that the sight of bumpers 
fitted to a car acted as something 
in the nature of a red flag to the 
owner of a following vehicle. 

All this ind‘cates that the bene- 


fits of bumpers were not thorough- ! 
ly appreciated by the British mo- | ‘om £1 12s. 6d. 
There is talk in some quar- | 
of conducting an educative! 
campaign, with a view to convinc- | 
ing the average owner as to the} 
advantages of bumper equipment. | 
prejudice has/} 


torist. 
ters 


To a great extent, 
been fought down by the market- 
ing of bumpers that improve the 
appearance of-automobiles. 
The educative line suggested 


to convince owners that the car-,| 


rying of bumpers provides a sense 
of security that subconsciously cre- 


ates greater confidence in driving. | 


Another strong pont is that a 
number of insurance companies 
are prepared to quote lower pre- 
miums when cars have bumpefs. 
It is certain that the congestion 


the cities | 


there | 
seems to be a distinct opportunity) 


J. 
| ferry Road, London, S 


is | St., 


|New Liquid Gauge 





Proves Accurate 


New York, Feb. 8.—A new liquid- 
measuring gauge, available for va- 
ried uses in the automotive field, 
has been designed and is being dis- 
tributed by the Sartometer Sales 
Company, 1819 Broadway, New 
York, city. 

This gauge, known as the Sarto- 
meter, accurat® and 


rugged in its construction and is 
easy to install, the company claims. 
Its accuracy can be verified at any 
time. It includes a float and a 
float bar, which is inserted into 
the tank through the gauge stick 
pipe. 

Two very 
taining air 


is simple, 


fine metal tubes con- 
are led through an un- 
derground pipe from the top of 
the gauge stick pipe over to the 
opposite wall and connected to the 
top of an indicator tube. This 
tube is mounted in. a metal box 
with a glass in front of it, and a} 
chart behind the tube reads the| 
number of gallons in the tank. 
As the liquid in the tank move3|! 
up and down the liquid in the} 
indicator tube moves up and down |_ 
accordingly. For extreme accu- 
racy each gauge must be calibrated 
for its special tank after it in- 
stalled. 





P } 
iS 


Many Inquiries 


[rive KiLLeD WHEN roor_» For U.S. Products: 


CRASHES IN CONN. FACTORY | 


TO CAR BUMPERS) s-~ isin, com, re ee 


| 
here | 
¢|the following list of inquiries for 


Fifty workmen were ‘ipurtea 
| Thursday afternoon when the roo 


| of the foundry of the North & Judd | 


collapsed 
Five 


| Manufacturing Company, 
| from the weight of the snow. 
|were killed and a score more or 
|less seriously injured. The North & 
Judd Company are manufacturers 
of automobile accessories. They 
employ about 700 people. 





experienced on the roads of the 
United States at the present time 
will in the near future find its 
counterpart in Great Britain. In- 
deed, many traffic experts aver 
that traffic congestion is just as 
great here as it is in the United 
States. Although there is such a 
great disparity in actual registra- 
tions the number of cars per 
square mile in Britain is equal to, 
if not greater than a similar ratio 
in America. 

It is probably safe to say. also, 

that for every experienced driver 
|who purchases a car an absolute 
; beginner buys one also, and it is 
becoming more and more essential 
for the protection of radiators, 
|; wings and rears that bumpers 
|should be fitted. 
Several kinds of bumper are al- 
ready on this market. These chief- 
ly take the form of rigid bar with 
flexible attachment, a flexible bar, 
or a combination of the two. Most 
of the makes on sale can be fitted 
to any make of car, usually with- 
out the necessity of drilling. 

For the information of Ameri- 
can makers the following list of 
bumpers now being marketed in 
Great Britain follow:— 

T. B. Andre & Co., Lid., 
London, W. 1. 

Auster, Ltd., Barford Street, 
ham. Price from £6 6s. to £6 6s. 

Beclawat, Beckett, Laycock & Watkin- 
son, Ltd., Acton Lane, London, N. W., 1 
Price from {i2 10s, to £7 10s. 


Ber-Kel, Richard Berry & Son. Alma 
. Birmingham. Price from {2 lis. 





5 Dering &t., 


Birming- 





ll4a 
Price 


British Bamper Company, 
Blackstock Road, London, No. 4. 


Biflex, Pyrene Co., Ltd., 
Gardens, London, 8. W., 1 
£5 15s, to £7 7s 

Buca, Brown Brothers, Ltd., Great East- 
ern Street, London, E. C 

Gemco,- British agents, ” George Jobn- 
ston, Ltd., 173, Shaftesbury Avenue, Lon- 
don, W. C. 2. Price from £2 2s. 

Halladay, Pyrnene Co., Lid., 9 Gros- 
venor Gardens, London, 8S. W., 1. Price 
from {4 to £6 §s. 

M., Motor Necessities. 


9 Grosvenor 
Price from 


nae. 45 Horse- 

S. Norrish, Ltd., 

London, W. 1. 

to £6 6s. 

Andrew Page & Son, 
Leeds 


Portland 
6d. 


59 Gaon 
Price from {£3 lis. 
Lid., 68 Albion 
St.. 

T. D. Cross & Sons, Ltd.. Vesey Street, 
St. Mary's, Birmingham. Price, {£3 7s. 6d. 

Twinbar, Parsons Non-Skid Company, 
Ltd., 23 Store St., London, se 
Price from £3 6s. to £7 5s. 


There is a tendency on the part | 


other 
the 


of some makers to combine 
uses with a bumper, generally 
carrying of baggage. 





Feb. 8.—The inne’ 


motive division of the Department | 


Washington, 


of Commerce today made public 


American automotive products. De- 
tailed information may be obtained 
by communicating with the depart- 
ment, giving the number or num- 
bers affixed to the inquiries: — 

19024—Berlin, Germany; agency 
for accessories. 

19042—Vaud, Switzerland; 
agency for accessories. 

19073 — Casablanca, 
purchase of accessories. 

19675—Dublin, Ireland; purchase 
and agency accessories. 

19045—Warsaw, Poland; agency 
for automobiles. 

i19076—Dublin, Ireland; purchase 
and agency for automobiles of 15 
to 18 horse power. 

19074 — Casablanca, Morocco, 
purchase and agency for medium- 
priced automobiles. 

19033—Lyons, France; 
for automobile novelties. 

19028—Bogota, Columbia; pur- 
chase of motor street sprinklers. 

19074 — Casablanca, Morocco; 
purchase of_five-ton trucks. 

19077—Oslo, Norway; purchase 


Morocco; 


agency | 


}are 


Citroen and 
argh in England have 


European Sales Problem 


Differs From American 


ARIS, Feb. 


3.—The problem of developing automotive 


demand in most countries of Europe, where, especially 
out of towns, the use of cars is still largely confined to 


wealthy classes, 
America. 


is entirely different from what it is in 
Some of the angles of the question should be of 


interest .to those American makers who intend to cater to 


|export markets. 


The outstanding character of the 
European market is that, auto- 
motively speaking, the population 
is divided in two classes, much 
more acutely separated than they 
In America. 

1. The wealthy, well 
up-to-date, enlightened 
ing in cities 

2. The 
cial class, 
cautious, 


informed, 
class, liv- 
large estates. 
agricultural and provin- 
hard-working, thrifty, 
by no means poor, but too 
careful of every penny ‘spent to 
“waste’’ money on keeping pace 
with the times. 

The first named class is that on 
which the European automotive 
industry has heen feeding for years 
and many ate the makers who 
still consider it as the only worth 
while market. The considerably 
greater possibilities of the second 
class are only beginning to be ex- 
ploited by the moreaggressive firms, 
and it to their realization of 
thent that a few makers Such as 
Renault in France and 
made such 
in very 


or on 


is 


strides ahead of-the pack 
recent times 

‘The principal conditions to be 
faced in opening up this market 

1. The dealers through whom 
the prospects can best be reached 
are small town dealers, having 
generally tied up all their re- 
sources in the cycle or farm im- 
plement business and absolutely 
unable to invest in a demon- 
strator or in show Cars. 

2. The class of buyers to be 
sold does not read printed ad- 
vertising and is unreceptive to 
sales talk delivered by unknown 
persons. 

3. The class of buyers to be 
sold is easily impressed by any 
display suggesting considerable 
fimancial strength. 

4. The class of buyers to be 
sold wants to do business in the 
way it is accustomed to on the 
market place where the goods 
can be seen and touched, and 
where all deals are made with 
long known parties. 

The most perfect and effective 
solution of the problem so far 
found is the ‘caravan,’ an adapta- 
tion of the old “band wagon,’ 
originated by Citroen, soon jimi- 
tated by a few others, perfected to 
a nicety through experiments in 








of mand- ‘power valve grinders. 


MACHINE BUILDERS 
MEET IN ROCKFORD 


Rockford, Ill., Feb. -8.—This city 
was host Thursday to the regional 
conference of the National Machine 
Builders’ Association. As the sec- 


ond machine tool manufacturing 
center in the country, this city was 
selected as the meeting place for 
tool manufacturers throughout the 
Central and Far Western states. 

H. M. Lucas, president of the| 
Lucas Machine Tool Company at} 
Cleveland, and national president | 
of the organization, opened the 
general conference at the Hotel 
Nelson here. ! 


NORTH EAST SERVICE 
ORGANIZATION MEETS 


¥., ob. §.CU. F. 
P. >—Branch managers of North | 
East Service, Inc., the sales and | 
service organization of the North 
cast Electric Company, met at the 
general offices of the company here | 
last week. The managers came | 
from Atlanta, Chicago, New York, 
Detroit, San Francisco and Toronto. 
Sales and service policies were! 
discussed, with particular reference | 
to the Northeaster, the new mag- 
netic horn which the company re- | 
cently placed on the market. 


Rochester, N. 
Ss. 


| the French provinces, 
| plied by its originators throughout 
| the Continent. 


| pressure 
| considerabie 


influential 
| 


and now ap- 


Old fashioned as the method may 
sound, it is in its present form a 
highly perfected piece of high 
salesmanship, entailing 
systematized detail 
work. It is based on the presenta- 
tion of a complete assortment of 
the maker's models traveling from 
town to town. 

The preliminary 
over several months. It begins 
with enlisting the co-operation of 
dealers in all towns 


work extends 


a 


along the proposed route. Where 
no dealers can be secured, people 
such insurance agents or am- 
bitious young men are looked for, 
the essential requisite being that 
they be well and favorably known 
by every one in their vicinity. The 
men selected, several in each cen- 
ter, usually working as a team, are 
carefully instructed to gradually 
work up the automotive idea in the 
people’s mind slowly getting to the 
point where, after sometimes a few 
weeks, they can begin unmask 
their Latteries and mention the 
caravan; the next step is to herald 
the latter as one would a circus—at 
this stage direct mail to lists sup- 
plied by the prospectors is brought 
into play and the maker begins to 
impress his story with carefully 
selected arguments. Finally the 
caravan arrives, An effective 
caravan consists of at least ten, 
cars of various models, to impress 
people with a display of the mak- 
er’s wealth and financial power. 
Great throngs generally gather 


as 


to 





when the preliminary work has 
been well done. All the men com- 
jing with the machines, from the 
boss of the gang to the last me- 
chanic and the drivers included are 
well tutored salesmen and their 
|talk is effective because it exploits 
the local prestige of the men who 
did the preliminary work. Sales 
always are active. Cash sales are 
numerous. Time payment sales 
are seldom advertised as being an 
established policy, but they are 
never rejected, being generally pre- 
sented as personal favors extended 
on the strength of the local man’s 
recommendation. 

The effectiveness of the system 
has been proved time and over 
again by such feats as selling 
twenty cars in one day in com- 
munities where but three or four 
cars éxisted before, mostly in the 
hands of very wealthy families 
whose example had simply served 
to anchor into the people's mind 
the idea that the automobile was 
out of the reach of any but the 
very rich. 

One of the minor difficulties of 
the plan is keeping the caravan 
complete. The caution of many of 
the buyers is such that they insist 
on taking delivery of one of the 
cars in the caravan, thinking them 
especially prepared, and cases have 
been known of buyers over-bidding 
each other to pay a premium over 
and above the list price; on ma- 
chines which they should have had 
every reason to consider as second 
hand. It is usual to so schedule the 
caravan that it be possible for the 
drivers of the cars thus sold te 
fetch replacement machines 
shipped in advance to points 
slightly off the route. Opportunity 
is also taken to dispose of second 
hand cars of the make sold by the 
promoters of the caravan to those 
prospects who cannot afford new 
cars, thus eliminating the scourge 
of those cars taken in as part pay- 
ment. 
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HEWITT 


ORD TRE 


Every enterprising dealer 


as to what constitutes a good tire franchise. 


has formulated an opinion 
Write 


today for the Hewitt proposition and you will find 
that Hewitt Tires and the Hewitt Policy will come 
pretty close to your highest expectations. 


HEWITT RUBBER COMPANY 


Buffalo. 


New York. 
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York, Feb 8. — Consider-} 
able attgntion has been attracted | 
to the*production of guayule rub-|} 
ber from shrub trees in Mexico and | 
the United States by the high price 
for crude rubber. Large sums have 
been expended for exploration and 
exploitation of new sources of rub-— 
ber supply. | 

For years the Intercontinental 

Rubber Company made large 
profits while engaged solely in the 
manufacture of guayulé@ rubber, 
but in 1913 political disturbances 
in Mexico interfered with its pro- 
duction and profits from its manu- 
facture were uncertain. 

Four years ago conditions 
were stabilized. Activity was res 
sumed and further development 
of the guayule shrub undertaken. 
Guayule rubber is obtained at 
present mainly from shrub trees 
growing in north central Mexico. 
In its wild state it grows to a 
height of from one foot to one 
and one-half feet, weighs two to 
four pounds, and contains vary- 
ing amounts up to 15 per cent by 
weight, of a composition made 
up of approximately 80 per cent. 
pure rubber and 20 per cent. 
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What the Shows Showed 


OW that the national automobile shows of 1926 have} 
become a matter of history, we can take stock of their 

contribution to the industry. Physically the great exhibi- 
tion in New York and Chicago marked the debut of a num-| 
ber of interesting new models, some of them embodying real | 
innovations. There were more really new designs on show | 
than has been the case in a good many years. The shows | aati, 
also served to indicate the development of various! trends in! Distribution of wild guayule in 
design which were apparent last year. For instance, there} ae as ton eee 
is no question of the tendency toward protecting the lubri-| necessary to propagate the plant 
cation of the engine. Some eighteen models in the axhil.| comment: Ege yr toate ge rose 
tions embodied oiling systems which make the question of| tne climatic and soil conditions in! 
lubrication largely automatic. Oil rectifiers are being fitted certain large areas of the South- | 
in many cases to protect the engine against the effects of| western and Western states were 
lubrication by more or less polluted oil. Air cleaners are; *@2Pted to meet the growing re- 
becoming common equipment. All these changes aimed atl  eenactennines work ts.aleo under 
protecting the engine from carelessness or actual abuse|way in the Southern states in an 
will have a tremendous effect in increasing engine life and|attempt to demonstrate that suit- 
efficiency. In other’ words, the trends indicated by Soe ctestae anemone anaitaas onan 
national shows are all constructive and for the benefit of! yy. 
American car owners. | Ceoaestst Guarda tie aoe 

On the psychological side, the shows were equally suc-| #203' {257 JS45" “Statistics” indicate that 
cessful. Optimism was general. 


Copyt 











; 
{ 
| 
| 


The sales division seemed | 20°)50'acres of sparse wild crowds. Com. | 
to feel that all portents and omens pointed to 1926 as Foreign ig egy tk velnas tress} 
banner period of their activities. There was definitely a) Brazil and commercially propagating it in 
cheerful atmosphere at every convention and sales confer-| Cevion less than fifty years ago and 
‘ ; oa. © = marked the beginning of the rubber plan- 
ence held during the shows. While the Chicago show WAS | tation indusiry in that part of the world 
° y ° . ~ e . Today the Fs mast s plies over r 
in progress the National Automobile Chamber of Commerce} cent. of the world's crude rubber. 
announced the shipment figures for January, which totaled) crcassa the cost of crude rubber produc. 
337,000 odd cars and trucks. This is the record January of | (xetset*ani tne harvesting of the product 
automotive history, surpassing last January by 34 per cent. | {Tom <impact cultivated acreage is more 
; j j j 9 : ac aj O23. The s fac s si ld reduc 
Every indication, then, points to 1926 as the best business! arcs... Tbe same, factors should reduce 
year that the automotive industry has ever enjoyed. suayule plant under cultivation. 
. r- a ¢ pte th 7 Importarce of the slogan that ‘‘America 
It would be impossible to speak of the 1926 national] | shuld crow its own rubber’ is shown in 
. e the tabls below. The most recent esti- 
shows without a word on- the great success registered by 
the trade days. These industrial sessions brought together 
the greatet gathering of factory executives a:.d dealer repre- 
sentatives that has ever been assembled. They induced a 
fraternization between the two divisions that is going to be 
of tremendous value during the months to come. The trade 
days area firmly fixed institution which future shows will 
carry on to an ever more complete realization. 


reate civides ownership in rubber pianta- 
tiors as follows:— 
United Kingdom... 
Netherlands 

Japan 

United States 
france and Belgium. 
Thina 
Jenmark .. 
All_others ... 


. $505,.000.000 
130,000,000 
.060 

000 

000 

000 

° 000 

- 112,000,000 i3. 
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Des Moines Show 
Success Assured 


Motor Transport Affects Every One 


T is an interesting comment on the far-reaching influence 
of motor transport as a national necessity that a wide 
range of business groups have been participating in pro- 
tests against the proposed 2 per cent. Federal tax on the 
motor truck. 


Des Moines, Ia., Feb. 8 (U. T. P. 
S.)—Twenty-four automobile deal- 
ers will exhibit more than 100 dif- 
ferent makes of cars at the seven- 
teenth annual automobile show in 
the Coliseum February 15-20. 
: Every available foot of floor space 

The makers, the dealers and the A. A. A. were logically | has been rented. 
in the picture. So, too, were the haulage companies, as| Thirty-three makes of cars, each 
represented in the Truck Users National Conference. In| °'*°rins Several different models, 

dditi the N ti 1 G d ther farming fame | will be on display, including five 
a 1 10n e Nationa range an otner arming organl-| new makes unseen in Iowa here- 
zations, as well as many trade groups, were among those to/ tofore. 
protest. The United States Chamber of Commerce is on|_ The list of exhibitors includes: 
. ° ° 2s : Is ; ¥. s (% ‘ , 
record against wartime excise taxes, and most chambers of | M&#"s Oldsmobile Sales Company, 
; rs veh — | Oldsmobiles; Kruidenier Cadillac 
commerce in the. different localities are opposed to sales| company, Cadillacs: McGregor Mo- 
taxes of any sort. General taxation is the only equitableitor Company, Moon and Dizna: 
policy which the Federal government properly can adopt. _| Laster Reo Company, Reo and Reo | 
_ - —— | buses; Schooler Oakland Automo- |}. 

Louisiana has hit upon an ingenious scheme to enable| bile Company, Oakland and Pon- 
motorists to be known for what they are. It has divided its| ncaa Pars qth ml ee 
; . rs “ verlan 73- ght: 
license plates into two classes. Maroon on white plates indi-| aro:or Company paragon’ yng 
cate an engine of twenty-two horsepower or under, while} coin; Graben Chevrolet Company, 
white on blue plates indicate twenty-three horsepower andj Chevrolet; Payne Motor Company, 
over. Hereafter in Louisiana proprietors of road houses hte ieesaalflitin siberian? 

a ° Oo ‘- an USSex; 
will be able to tell at a glance just how much to charge any ae a 
given car owner for the meal he is eating. 





Packard Iowa Motor Company, 
Packard; Sears Auto Company, 








OPED MOTOR FUELS are discovered and tested through use in 

the weird “one-lunger,” shown below, in the Federal Bureau of 
Standards at Washington. Before the gasoline has completed its 
way through its many coils and combustion chambers its faults have 
been found. E. R. Paul of the bureau is;shown operating the ap- 
paratus. ‘ 














NATIONAL DEALERS ASSN. 
MAY CHANGE MEET DATE 


Chicago, Feb. 8.—The desira- 
bility of holding the annual con- 
vention at some other time of the 
year than during the Automobile 
Show was stressed in a resolution 
adopted by the National Automo- 
bile Dealers’ Association Thursday 
noon. The resolution pointed to 
the fact that many dealers were 
unable to attend the convention 
owing to their affiliations with the 
motor show, 


Coming Automotive Events 


FEBRUARY 


Atlantic City Auto Dealers’ Association, annual show. 
Rhode Island Automobile Dealers’ Association, annual 


Nash-Vriesema .Auto Com- 
pany, Nash and Ajax; Gibson Mo- 
tor Company, Cleveland; Central 
Iowa Motor Company, Hupmobile; 
Sherriff Motor Company, Stude- 
baker; Mathews Auto Company, 
Gardener, Marmon- and Velie: 
Charles Mitchel Motor Company, 
Rickenbacker; Manbeck Motor 
Company, Chrysler; Iowa. Flint 
Company, Flint; Chandler Iowa 
Motor Company, Chandler; Des 
Moines Buick Auto Company, 
Buick; Durant Motor Company, 
Star; Jordan-France . Company, 
Jordan. 


Dodge; 








2-9—Atilantic City, N. J. 
6-13—Previdenee, B. I. 
automobilw show. 
6-13—Minneapoti:, Minn. 
Automobile Show 
8-9—Springfield, 111. 
8-12—Schenertady, N. 


Minneapolis Automobile Trade Association, Northwestern 


Illinois Automotive Trades Association, sixth meeting. 
Y. Annual Automobile Show. 
8-13—Lansing. Mich. Annual show Lansing Auto Dealers’ 
8-13—Syracuse. N. ¥Y. Auto Show. 

8-13—Toledo, Ohio. Automobile Show. 

2 a N. Y val Automobile Show. 
9-11—Chicago, Ill. American Drivurseif Association convention 
10-14—Flint, Mieh. Automobile Show. 
11-13—Greenfield, Mass, Sixth Annual Auto Show. 
11-13—Wercester, Mass. Automobile Show. 

0. Automotive Equipment Association merchandising 
nd, Ill. Automobile Shew. 
Automotive Equipment 
Automobile Show. 
Automobile Show. 
Automotive Equipment Association merchandising meet- 


Association, 


meeting. 


Association merchandising meeting. 


15-16—Kaneas City, Me. 
ine 

15 26—Paterson. N. J. 

15-20—Locan, W. Va. Third Annual! Actomobile Show. 

15-20—Lenisville, Ky. Annual Automobile Show. 

15-20—iIndianapeolis. Spring Automobiie Show,’ 

15-20—Chattancoga, Teen. Chattancozsa Motor Show. 

15-Mar. 15—Cepenhagen, Denmark. Twetty-sixth Annual 


cycle Show. 

16-20—Great Falls, Ment. Eleventh Annual Show. 
16-20—Peoria, Hl. Automotive Show, fifteenth annual. 
16-26—Birmingham, British Industrail Fair. 
17-20—Atlanta, Ga. Southern Automotive Jobbders’ 
1%-20—Adams, Mass. Automobile Show. 
18-21—Altcona, Pa> Annual Automobite 

26@—Yoerk, Pa. Automobile Show. WLW. 
20-22—Albany, N. ¥. Automobile Show. 
20-27—St. Louis, Mo. Automobile Show 
20-27—-Hartford, Coun. Automobile Show 
20-27—Los Angeles. Automobile Show. 
20 27—Albany, N. ¥Y. Annaal Antomobile Show. 

2i—Canton, 0. Automobile Show. 
21-28—Omaha. Automobile Show. 
22-27—Wilkes-Barre, Pa. Twenty-first Automobile Show 
23 27—Grand Rapids, Mieh. Automobile Show. M. D 
22-28—Pertland, Me. Fourteenth Avnual Automobile 

manager. 

23-26—Mankato, Minn. 
24-27—Roebester, Pa. 


Automobile Show. 


Automobile and Motor- 


convention 


Show. 

A. Clark, Manager. 

J. B. Woods, Manager 
Robert E. Lee, manager 
Arthur Fifoot, manager, 


Elgin 
Show 


manager. 
H. B. Chandler, 


Automobile Show. 
Beaver County Automobile Show 
24-27—KEugene, Ore. Annual Automobile Show. 
25-26—Mentgomery, Ala, Alabama Automotive 
annual meeting, 
26—Huntington, Pa. 
27-Mar. 6—Johnstewn, Pa. 
27-Mar. 6—Allentown, Pa. 


Trades Association, eleventh 
Automotive Association merchandising meeting 
Avtomgpbile Show. 
Automobile Show. 


MARCH 


Iilinois Automotive Trade Association, 
Eleventh Annual Automobile Show H 
Fourteenth Annual Shew. 
Eleventh Annual Show. 
Annnal Automobile Show. 
Automotive Equipment Association merchandising 


annual convention. 


1-2—Springfield, Tl. 
. W. Stacy, manager. 


1-6—Soriagfield, U1. 
1-6—Ewvanseville, Ind. 
1-G—Wilmingtens, Dei. 
3-46—Sioux City, 
5—Springfield, Moe. 


ing 
6-13—Boston, Mass. Automobile Show. C. 
6-14—Fert Worth, Tex. Automobile Show 
7.183—Bethlehem, Pa. Automobile Show. J. L. Elliott, 
10-13—Sasinaw, Mich. Annual Automobile Show, 
Autometive Equipment Association 


meet- 
I, Campbell, manager 
manager 

merchandising 
Trades 


oe. North Carolina Automotive 


Cc, 


Association 
annual convention. 
18—Winston Salem, N 
Congress. 
26-25—B rt, Conn. 
29-Apr. 3—Detroit, Mich. 


N. National Automobile Dealers’ Association Sales 


Autom.bile Show. 
Second Annual Motor Bus Show. 
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| Financial Ne ws of the ~Aultomotive L ndustry) 


TO OPEN SECOND 
RUBBER EXCHANGE 


(Trading in New Orga- 
nization Will Com-. 
mence on Feb. 15 


EW YORK, Feb. 8.— 

The second rubber ex- 
change will open for business 
on February 15. Thus New 
York is to gain the distinc- 
tion of being the only city 
with two organizations de- 
voted to trading in rubber 
futures. The latest organiza- 
tion to be formed is the Rub- 
ber.Exchange of New York, 
Inc. The Rubber and Cocoa 
Exchange of America opened 


for business last Tuesday. 

The trading floor of the new 
Rubber Exchange will be at 31 
South William St. There, according 
to an announcement, F. R. Hen- 
derson, president, will preside at 
ceremonies to begin at 10 a. m. 
and be followed by a luncheon of 
the directors. The exchange’s 
clearing house will be at 14 South 
William St. 

It was announced that seats on 
the exchange were selling at a 
oremium, and that it was expected 
a full membership of 250 would 
%e enrolled by the time the ex- 
thange opens. In explaining the 
‘ules™Of the exchange, Mr. Hen- 
derson said: 

“The contract of the Rubber Bx- 
dhange of New York provides for 
leliveries of standard , ‘quality 
ibbed gmoked sheet or first latex 
repe. Off-quality first latex imay 
delivered at an allowance of 
2 cents per pound, good f. a. q. 
ibbed smoked sheets at an al- 
owance of 2 cents per pound and 
rdinary f. a. q. ribbed smoked 
sheets at an allowance of 4 cents 
per pound. Adjustment of allow- 
imces on account of mold is left 
.o the committee on qualities.”’ 

The rate of commission for sales 
on the exchange will be fixed and 
independent of current rubber 
prices. 





Moline Implement 
Surplus 12 Million 


Moline, Ill, Feb. 8.—After pay- 
ment of $300,000 dividends, the Mo- 
line Implement Company has a 
cash surplus on hand of $12,322.2 
according to a statement issued to 
stockholders. It is the first annual 
statement following organization of 
this concern, successor to the Mo- 
line Plow. The statement shows a 
total earnings for the year of $1,- 
304,390.58, with expenses of $992,- 
068.33, leaving a profit of $312,- 
322.25 for the year. Officers stated 
in the report that progress in 1925 
met its expectations for develop- 
ment and R. W. Lea, president, 
predicts further advance during thé 
forthcoming year. 


Kelly-Springfield 
To Resume Dividend 


New York, Feb. 8.—It is under- 
stood in the financial district that 
resumption of dividends on the $2,- 
950,000 cumulative 6 per cent, pre- 
ferred stock and $5,264,700 8 per 
cent. cumulative preferred of the 
Kelly-Springfield Tire Company is 
close at hand. The stock has been 
rising lately. 


HIGH RAIL RATES 
BENEFIT TRUCKS 


Jurisdictional Fight in 
Minnesota Becomes 
More Intense 





St. Paul, Feb. 8.—when the Min- 
nesota State Railroad Commission, 
early in January, ordered the rail- 
roads operating in Minnesota to 
abide by the state body’s freight 
rate schedule on intrastate business 
instead of charging rates under 
the higher schedule of the Inter- 
state Commerce Commission it 
threw a boomerang which has 


come back. 

The railroads applied to the Fed- 
eral court to restrain the commis- 
sion from enforcing its order. The 
injunction was issued. But the 


-| state body contended that the rail- 


roads, charging higher rates, as 
permitted by the Interstate Com- 
mission, between certain points 
than between some other points, 
were causing a condition discrim- 
inatory against several cities. To 
remedy this situation the state 
would have had the roads put all 
cities on the same level by decreas- 
ing rates on certain hauls. 

The railroads admitted that many 
in alities existed, but pointed out 
the¥WFederal court upheld them in 
their opinion, that they must abide 
by the Federal commission rate 
schedule, and they would therefore 
eliminate the inequalities and dis- 
criminations by raising certain 
rates. They have applied to the 
state commission for permission to 
increase rates in all those com- 
munities not now affected by the 
Interstate Commerce Commission 
order. 

Since this situation arose it has 
been said that members of the state 
Railroad Commission have encour- 
aged motor truck companies to ex- 
tend their service and have inspired 
the organization of new trucking 
companies. It is generally believed 
that increases of rail rates will 
stimulate trucking business. in 
many communities. 
freighting is rapidy becoming more 
popular, particularly for’ short 
hauls. 


4 


Mack Co. Orders 
Usual Dividends 


New York, Feb. 8.—Mack Trucks, 
| Ine., has declared the reg- 
lular quarterly dividend of $1. 
| common stock and $1.75 a 
}on the first and second 
|stocks, payable March 31 
of record March 15. 





share 
preferred 
to stock 





Average Steel Price Unchanged 





New: York, Feb. 8.—There wa 
Jones average of eight importan 
“average is $51.38 a ton, f. 
lower than the 1925 high of $53 
year’s low of $50.84. Average of 
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YORK CURB MARKET 


Sales High Low 
400 Auburn Auto 69% 
“200 Chand-Cleve. 25% 

€000 Chan-Cle pf. 47 
380 Cleve Auto. 26% 
12900 Durant Mot 12% 
1560 Fageol Motor 8% 
2400 Fed M Tr.. 45% 
610 FireT&Rispr 99% 
200 Fisk. R ipf.113 
1300 Fisk R ipf st 86% 84% 
80 Ford Can. .628 617 
(The above table shows last week’s 


110% 


st 


$00 Franklin... 

25 Frank! 7s pf 
9600 Goodyr T&R 

400 Midland Stl. 

960 Miller R nw 
3500 Reo Motor.. 
2100 Rep M T cfs 
$100 Rickenbackr 
2100 Splitd Beth. 

100 Stand Motor 
16100 Stutz Motor 35% 
1200 Timk D Ax 10% 
1000 Yel Taxi NY 11% 


ock movement, complete.) 
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‘Current Commodity Prices 





New York, Feb. 8.—Rubber 


the end of the previous week. 
with prices showing little change. 
are’ unchanged. 


STEEL PRODUCTS 
Semi-Finished—Gross Tons 
Billets, rerolling $36.00a37.00 
Billets, forging 41.00a42.00 
Steel bars (hot rolied)........ 2.10 

Plates (hot rolled) 
Blue annealed sheets... 
Black sheets 


cs 
Cold rolled strip. 
Hot rolled strip 
Pig Iron, Basic— 
Valleys 


2.20a 2.30 


secee 20.00021.90 
Eastern Pennsylvania . 22.00a23.00 


IRON AND STEEL SCRAP 


(Buying prices, f. 0. b., New York.) 
Heavy melting steel ...-$12.00a13.00 
Machive shop turnings . 9.50a10 00 
Cast iron borings.... 9.50a10.60 
No. 1 cast scrap 16.00a17.00 


MILL PRODUCTS 


Base prices, cents per pound, f. 0. b., mill. 
High brass sheets 18a 
Copper, in rolls 
Zinc, spot, N 
Lead, spot, 
Aluminum, 


%a — 
‘8. 40a 8.45 
9.25a 9.3 

aslUcale 


New York 
virgin 98a99% 


SEAMLESS TUBING 
High brass 


High brass (round % to 2% in.) ome _— 
Copper, round 
OLD METALS 

Following are dealers’ } 
ing prices for large quantities, 
cars, New York:— 
Heavy machinery com. 9%a9% 
New brass clippings.. 8%a9% 
Auto radiators 6 
Brass, heavy 
Brass, light 


RUBBER MARKET 


Plantations— 
First latex crepe, 
February-March 
April-June . 
Ribbed Smoked Sheets, 
February-March 
April-June . 
Para-Up-River, 
| Island, fine 
| Inner tubes, 
} Inner tubes, 
| Inner tubes, 
Tire, automooile, 
| Mixed auto tires..........6+- 
| Reclaimed rubber—Tire reclaimed, 
| shoe reclaimed; 7c; tube reclaimed, 18c. 
OIL AND GASOLINE 
MOTOR GASOLINE 
| Gar iges (steel 
| Up-State New York 
tank cars, 


rods, 


o. b. 


10% 11% 
10%a19% 
Tha 8 


&8%a 8% 
HF 7% 


69 
68% 
67% 
68 


spot.. 
67% 





fine, 


No. 2 red. 


9c, 


+ Single delivered, 


New 2%aNom 


‘ES AT WELLS 

Penn. grade oil 
y Buc “9° P. 
sine Co. lines.$3.2 

. $3.65) Cabell 2 
Corning 
Ragland 

65}Somerset 
Somerset. 

CENTRAL— 

3.56' Lima ; 

{ Indiana 

Princeton 

Illinois 

|Wooster. 

Waterloo 

iP) mouth. 


CRUDE 
EASTERN— 
Penn. grade oil 
in N.Y. Tran. 
Co. lines. 
sradi'd Distri ct 
oi] in Nat. 
Yran.Co. lines 3. 
| Penn grade oil 
in Nat. Tran. 
Co, lines :. 
| Baines grade oil 
in Nat. Tran. 
. lines .... 


PRI¢ 


.20 


> lines.... 3.56 
grade oil 
Sureka P. 

‘o. lines 


buying and sell- | 


Asked | 


| 
white, tab. . “$60. 0270.00 | 
40.002a45.00 } 


stocks in London on February 6 


totaled 9,470 tons, a decrease of 400 tons from the amount on hand at 
Business is quiet in the local market, 


The petroleum and steel markets 
DS a a ee 
Caterpillar Tractor 

Votes Stock Dividend 


San Francisco, Feb. 8.—The 
Caterpillar Tractor Company, suc- 
cessor to the Best Tractor & Holt 
Company, has declared a 25 per 
cent. stock dividend in addition to 
the regular quarterly dividend of 
$1.25 in cash. The stock dividend 
is payable as soon as possible after 
|the corporation commission as- 
jsents. The cash dividend is pay- 
able February 25 to stock of rec- 
ord February 15. 

President Force says 1925 gross 
was approximately $20,800,000 and 
| net before and taxes $4,400,000. 

Sompany has $1,400,000 cash and 
oe of $600, 000. 


*| Black & Decker Stock 
Is Oversubscribed 


New York, Feb. 8.—Barely four 
weeks the Black & Decker 
| Manufacturing Company of Tow- | 
| son sent out a notice with its divi- | 
| dend checks that 8 per cent. accu- 
| mulative preferred stock in the | 
jamount of $428,200 was being of- 
fered to present stock holders, em-} 
|ployees of the company and their | 
| friends. The time limit on the | 
sale of the stock was set as Janu-| 
‘ary 30, and, by that time, the | 
labove amount of stock was over- 
jsubscribed by more than $100,000. 











ago 


GLASS COMPANY ENLARGES 

Oakland, Cal., Feb. 8.—The Au- 
|tomobile Glass House, dealing en- | 
| tirely in automobile glass materials, 
| has just enlarged its operating 
| space 500 square feet, according to | 
| Byron Gray, manager of the con-| 
| cern. 





| ciation, 


| $1,575,570 


|SEES AUTO STEEL 
BUYING UNABATED 


But Head of Newton 
Co. Expects Business 
To Show No Gains 


ITTSBURGH, Feb. 8.— 
Commenting on the busi- 
ness outlook, E. F. Clarke, 
president of the Newton Steel 
Company, leading independ- 
ent maker of full finished au- 
tomobile sheets in northeast- 
ern Ohio, states: “The outlook 
for the steel industry is at 
least as good as it was for the 
year 1925. 


Those who make a business of 
forecasting conditions all seem to 
agree that the first six months of 
this year will be very active, with 
a large volume of business being 
carried on. It is my opinion that 
this is correct, but I do not believe 
that the automobile business, upon 


which we are quite largely depend- 
ent, will be any better thn last 
year. £ 


“Comp6étition is still very keen 
and the mills that will be able 
to show a good profit at the end 
of 1926 will be those with the 
lowest operating costs. How- 
ever, as has been stated a good 
many times, conditions that go to 
make business good are excellent 
and I believe we can feel confi- 
dent over the outlook.” 

The company operated at 75 per 
cent. throughout 1925, except dur- 
ing part of December, when oper- 

ations dropped to 70 per cent. It 
showed profit last year in a declin- 
ing market. At the opening of the 
year, highly finished sheets were 
$4.60 per 100 pounds, and $4.25 at 
the close. This drop, however, was 
absorbed in part by a decline in 
the price of sheet bars. In 1925 
the Newton Company expended 
$596,858 for improvements. 

Throughout the Middle West, the 
steel industry has been suffering 
to some extent from conflict be- 
tween buyers and prodcers over 
prices, but business is now coming 
forward in a moderately better 
way, after a slight lull during 
January. 

Trumbull Steel Company, a large 
producer of steel for the automotive 
industry, held its annual meeting 
during the week and five Cleve- 
landers were elected to the board 
of directors, as follows: C. S. 
Eaton, J. O. Eaton, E. B. Greene, 
Wm. G. Mather and S. L. Mather. 
Other directors are A. B. Thomp- 
kins, New York banker; John T. 
|Harrington and Philip Wick of 
Youngstown, and W. H. B. Ward 
of Warren. C. S. Eaton was re- 
} elected chairman of the board; Mr. 
| Harrington, president; Philip Wick, 
A. N. Flora and Charles Elliott, 
vice presidents; J. U. Anderson, 
secretary-treasurer; Davis Denni- 
son, assistant secretary-treasurer; 
W. R. Ohl, controller, and J. H. 
H. Farley, auditor. 

The profits from operations 
after deducting all manuacturing, 
selling and general expenses, was 
$3,405,962; after deducting depre- 
interest charges and ex- 
including amortization of 
discount, a_ net profit of 
remained. 


penses 
bond 
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Dealer Activities 





TAKES OVER PIERCE-ARROW 
FRANCHISE IN ROCHESTER 

Rochester, N. Y., Feb. 8 (U.T 
PrP. S.).—R. W. Marran, promi- 
nent in Buffalo automobile cir- 
cles, has just obtained the Pierce- 
Arrow franchise for this terri- 
tory. He has organized the R. 
W. Marran Company, with a 
sales room on East Avenue. 

George White is sales manager 
and William Wheeler is service 
manager. 


BUYS LARGE FORD 
DEALERSHIP IN ILLINOIS 

Pekin, Il., Feb. 8—William R. 
Dowdle of Lincoln has purchased 
the Conaghan Motor Company, one 
of the largest Ford dealers in cen- 
tral Illinois. Mr. Dowdle has taken 
a lease on the building, which 
covers half a block, and will move 
here within a week. J. T. Con- 
aghan has had charge of dealer- 
ship eleven years, but is retiring 
because of failing health. 


OLD DEALERSHIP UNDER 
NEW NAME IN JOHNSTOWN 
Johnstown, Pa., Feb. 8.—One of 
the city’s oldest automobile deal- 
erships, G. & H. Swank, Oldsmobile 
and Franklin representative, here- 
after will be known as the Johns- 
town Motor Shop, Inc., the reason 
for the change in name being the 
recent incorporation of the firm 
The change in no way affects the 
company’s present personnel or 


[ Prvonel Paepops) 


AUSTIN VICE-PRESIDENT 

Los Angeles, Feb. 8.—Wallace 
H. Austin, who has been con- 
nected with the Paul G. Hoff- 
man Company, Studebaker dis- 
tributor, since the founding of 
the company, has just been 
mamed vice-president of the con- 
cern, according to E. R. Car- 
penter, president. He had been 
assistant to the president. 








THURLOW PROMOTED 
Chicago, Feb. 8.—E. Thurlow 
has just been made used car man- 
ager of the McFariand-Keenan 
Company. He has been connected 
with the firm for several years. 


MOGAN IN SALEM POST 

Salem. Ore., Feb. 8.—F. W. 
Mogan, formerly with the Con- 
dit & Conser Automobile Com- 
pany of Portland, has just been 
named manager of the Certified 
Public Motor Car Market of 
Salem. 


GLENDALE MANAGER 
Cal., Feb. 8.—A. W 
has just been appointed sales 
for Tanner & Hall, Lid., 
Buick dealer here Mr. Duffy 
formerly was a Buick sales man- 
ager in Washin«ton, D. C., and 
ter coming to California was 
with the Pasadena dealer- 
several moving 


He 


DUFFY 
Glendale, 
Duify 
manage! 


as- 
sociated 
ship 
from there to 
been with Bui 


months, 


for 
this citv 
k nine years. 
VINCENT AND PROSAKER OFF 
Fargo. N. D.. Feb. 8.—J. C 
Vincent of the Dodge Brothers Mo- 
tor Company and K. Frosaker 
the Frosaker-Donovan M<¢ 
pany have just left on 
trip. They will go New 
whence they will make the 
trip to Hay then through 
Panama Canal and along 
Mexican co tlifornia. 


to 
boat 
ina, 


ast to C: 


Policy, George W. Swank and 
Harold R. Swank remain the prin- 
cipal owners, withthe latter con- 
tinuing as the manager. S. R. Big- 
fer continues as service manager 
and H. E. Robeson remains as 
wholesale manager. Martin Haupt 
continues in charge of the parts 
department. 
WILL SELL FORD CARS 
IN LOWER, BEAVER VALLEY 
Rochester, Pa., Feb, 8.—The 
Grandey Motor Company has just 
been appointed Ford dealer for the 
entire lower Beaver Valley. 


DEALER IN AUBURN 
ADDS CHRYSLER LINE 

Auburn, N. Y., Feb. 8&8.—George 
W. Ward, local automobile dealer, 
has just added the Chrysler line. 


ENTIRE DEALER STAFF 
TO BE AT AUTO SHOW 


Evansville, Ind., Feb. 8.—J. A. 
Dishman, manager, and E. V. 
Phillips, operating the Phillips-Os- 
borne Motor Company, Studebaker 
dealer, and the entire sales staff 
will attend the Lou'sville Auto 
Show the week of February 14. 
DEALER IN JERSEY CITY 
OPENS SERVICE STATION 

Jersey City, N. J., Feb, 8.—The 
Hudson County Boulevard Motors 
of 2385 Boulevard, Chrysler deal- 
er, has just opened a service sta- 
tion at Smith Street near’ Bergen 
Square. Howard C. Chase is the 
proprietor of the dealership. 


ANOTHER HUPMOBILE 
DEALER FOR HARTFORD 

Hartford, Conn., Feb. 8.—The 
Duesenberg Hartford Motors, Inc. 
of 460 Farmington Ave., has just 
been appointed Hupmobile asso- 
ciate dealer by the L. & H. Motor 
Company, state distributors, at 96 
High St. Pe 











Improvements 


$150,000 STRUCTURE OPENED 

Akron, O., Feb. 8.—The new 
$150,000 home of the Mankin- 
Ferris Company's Studebaker 
dealership has just been formal- 
ly opened to the public. The 
company started business here 
four years ago. Its new struc- 
ture is three stories high, having 
the new car salesroom on the 
street floor and the offices on a 
mezzanine balcony overlooking 
the main floor. The rear of the 
building is for service and is 








reached by an entrance from the 
side street. The second and 
third floors, which are the used 
car, parts and storage depart- 
ments, are reached by a wind- 
ing driveway. 


LEASES USED CAR SPACE 
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| OWN BUILDING 
Indianapolis, eb. § Sav- 
and D. H. Thomas, 
Marion*+Chevrolet 
will occupy 
April, having 
a structure 


Ss. L 
lage 
the 
| Company, 

| building in 
contract for 
ner of Meridian and 11th 
with a frontage of 90 feet by 
depth of 200 feet. The members 
of the company came here last 
fall from Akron, where they 
died the Chevrolet line for seve 
years, 
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just moved from the salesroom it 
formerly occupied at 134 South 
Broadway to an especially con- 
structed building at Guion and 
School Streets, which houses both 
the display room and the service 
station. 





Fire Losses 








MANY TIRES BURNED 

Des Moines, Ia., Feb. 8 (U. T. 
P. S.).—Fire gutted the public 
garage owned by P. P. Alley in the 
Johnston Station suburb of Des 
Moines, with loss of $10,000 werth 
of tires nad accessories as well as 
much damage to the building. 

$10,000 GARAGE DAMAGE 

Fair Lawn, N. J., Feb. 8.—Fire 
destroyed the garage of Nicholas 
Postma here. Two Fords were 
damaged. The loss_is estimated at 
$10,000. 

FIRE DAMAGE IS $15,000 

Danville, Mil., Feb. 8.—Fire in the 
John P. Agan garage, North and 
Collett Streets, did $15,000 damage 
to cars and equipment. The loss 
is covered by insurance. 


GARAGE LOSS $2,000 
Sheldon, N. D., Feb. 8.—Fire 
caused by an explosion of a gaso- 
line torch caused about $2,000 
damages in the J. W. Bickford & 
Sons’ garage here. 
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Reference List of Prominent Automotive Associations 























National Automobile Chamber of Commerce, 
366 Madison Ave., New York, N. Y. 


Automotive Equipment Association, 
1869 City Hall Sq. Bid., Chicago, Ill. 
“Motor & Accessory Manufacturers’ Association, 
250 West 57th St., New York, N. Y. 


National Automobile Dealers’ Association, 
320 North Grand Ave., St. Louis, Mo. 


National Standard Parts Association, 
310 Hofman Blvd., Detroit, Mich. 

















MOTO METER AUTOMOBILE BODIES 








CUSTOM BODIES 


CHARLES SCHUTTE 
BODY COMPANY 


LANCASTER, PENNA., U. S.A. 


Your Car 
Deserves One— 


BOYCE 
MOTO METER 























—and Mr. MacDonald of 


the Moon Car Co. Reads the Automotive Daily News 
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AUTOMOTIVE DAILY NEWS, 


Gentlemen: 


AUTOMOTIVE DAILY 


Mr. Alexender Jonneton, 
Wditor, 

Automstive Daily News, 
1926 Broad: 
New York, W. 


Dear Mr. 


The Automotive Imily News from @ very first- 
issue has proved intensely interesting to 
both myself and my associat 


Your publication, 
fills a long felt 
dustry and for years aru 
and merchandisers have looked for just such 
a RE OES as yours has proven to be. 
the Autcmotive Mily News bristles with news 
of the industry. 
and makes an excellent appearance and I see 
no reason why vour 
come an 


+ 
~rye 


Wishing you every su 


Use this coupun to keep the Automotive Daily News coming daily 


1926 Broadway, N. Y. City, N. Y- 


Enter my subscription at once for the 
NEWS, 
the terms | have indicated below. 


Meow Mowers Osis Ces 


'MCORPORATED 


Caace Asoeres “MOONMOTOR® 
ST Lovu's.ugaA 


Conte Vesa WESTERN UNION 
LIE@EPS & 6 BC OF EDITION 


Sr. Louis, U.S.A. 
<: Octeber 27, 1925. 
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€ 


Y. 


Johnnston:~ 


es here. 


the Automotive Daily News, 
want in the automotive in- 
tomobile manufacturers 


Your paper is well made up 


publication should not tee. 


institution in the automotive indus- 


ess, 


,; truly yours, 


Stewart MacDonald, 
President. 


CT TO CHANGE WITHOUT ® 
LOUIS OF FICE QUOTATONS BUBVE ° mn gh 
LY UNDERS TOGO ANO AGREES THAT WE HAVE NO #98 


m ALZOAL REPRESENTATIVES OF 400878 UNDEN Law 


DROERB AnD COmT >A & SUBVECT 10 APP ROv 
B BLOG OUR CONTE ’ sorec sa 


EY WOULD ANT OF nE® COMMODITY AND AME IN NO DENSE OV) 


Est D. N. 


. I enclose $ .., or will send $ 


upon receipt of bill. 
and note 








1 Year 
at $12.00 


WANTHD—Factory representative: covers 
New Enagiand thorougtity by auio, selling OCCUPIES NEW HOME 

jebbins and semi-jobbing auto and radio 

accessory trade. Can handle additional Yonker, N.. Y... Feb. 8.—The; 

Afaciory lines on commission basis Phi! 


Riback, 155 4th St., Pra@idence, R. I Yonkers Motors Company, Inc., has! 


eee ewer eee eeeee 


6 Months 
at $6.00 


3 Menths 
at $3.00 



































